P.O. Box 158
Tonopah, Arizona 85354-0159
Ph: 623-386-4066 FAX: 623-386-5951

IRRIGATION

May 25,2005

J. Tyler Carlson

Regional Manager

Desert Southwest Customer Service Region
Western Area Power Administration

P.O. Box 6457

Phoenix, AZ 85005-6457
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Subject: Multi-System Transmission Rate (MSTR)
Dear Mr. Carlson:

[ commend Western for it’s efforts to find a way to increase sales and to reduce rates on its
systems, but, to be blunt, it seems to me that the proposed MSTR would allow a change that will
have a sure benefit to those customers that are heavily pan-caked (a few large customers ) but
that will place the full risk on the remaining customers (the majority).

The March 29, 2005 Public Information Forum presentation included statements that 1) Each
project will remain financially separate and distinct for accounting purposes and 2) MSTR
revenues will be allocated to projects based on each project’s percentage share of the total
revenue requirements. These two statements seem contradictory. If the MSTR is implimented,
the return of funds to each project should relate to the reduced revenue, the risk, to the project
(i.e. the amount of revenue related to transmission that is moved to the MSTR) not to the projects
total revenue requirements. At a minimum, funds should be returned to the projects in this
manner until all funds lost because of some customers moving to the MSTR are recovered. To do
otherwise would be unfair.

At the Forum, Western’s representative stated that the MSTR will be fixed. This means that if
the anticipated new sales do not materialize it will be the customers who stay on the current rate
that will pay. I wonder about the reasoning for setting the proposed rate at )2 the mean on
surveyed oasis and whether an analysis of the impact of a higher rate might be in increasing sales.

A change that would eliminate pan-caking is a “zero sum game”, unless additional sales can
somehow materialize because of that elimination. The presentation at the Forum listed
increased sales as an assumption. The probability that the sales will materialize was not clearly

explained and did not seem to have been analyzed in any significant detail.

The proposal assumes certain “other revenue” that would replace the decreases in revenue do to




some customers moving to the MSTR. However, when questioned, Western’s representative
stated that this was revenue that will be received regardless. This “other revenue” should
therefore not be considered in this decision. It may make reduced rate shock if the new sales do
not materialize, but it would imply rate reduction (or smaller increases) without the MSTR.

In summary, Tonopah appreciates Western’s effort to find a way to increase sales and reduce
rates. but we are opposed to the MSTR as currently proposed.

Thank you for the opportunity to comment.

Smcerely
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Elizabeth Story
Administrator




